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MPOJIBUKEHUE BAPAHOBUUCKOI'O PETUOHA KAK TYPUCTUYECKOM JECTUHALIAA

A. 10. 34II0POBAHHAA, A. 1. TAPACEHOK

The objective of the research was to investigate the problems on the way for Baranovichy tourist region to becoming
a full-fledged tourist destination. During the research there was taken an assessment of tourism and recreational potential
of the region, investigation of the flow of tourists to the region for purposes of travel, development of the strategy to
promote Baranovichi region as a tourist destination, region tourist site design. The proposed positioning strategy helps
Baranavichy region to gain popularity with the target audience, the site of the region could become a valuable trademark
in the region
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KonkypeHTHOI enuHHLIeH B TypU3Me SIBISIETCS ASCTHHALMA — KOMILJIEKC MPOAYKTOB TYPUCTUYECKOH HH-
IOyCTpHUH, BICUATICHUN M OXKUAAHUI TypUCTOB, a TaK)KE€ IPYIHX HEMATEPHANBHBIX OOBEKTOB, PACIIOIOKEH-
HBIH Ha ONpeeNICHHON TePPUTOPUH U ABJISIOMMKCA 00bekToM ynpasienus [1, c. 160; 2, c. 365]. Llens Hayu-
HOU pabOTHI COCTOSUIA B UCCIIEIOBAHUM MPOOJIEM, CTOAIMINMX Ha MyTH MpeBpameHns bapaHoBHUCKOTO pernoHa
B MOJHOLICHHYIO TYPHCTHUYECKYIO JECTHHALMIO. bapaHOBHUCKMI PETHOH TEPPUTOPUANIEHO BKIIIOYACT B ceOs
ropon bapanoswmum m bapanoBuuckuii paiion [3, c¢. 15]. Typuctudeckas mHPpaCTpyKTypa MpeacTaBiIcHa 8
TYPUCTHYECKUMHU OpraHu3alusaIMH, QyHKIIMOHUPYET 2 TOCTHHHUIB U 1 oTenb, Typbasa «JlecHoe o3zepo», 2
caHaTopHs. 3aBeJieHUs] MUTaHus npencTaBiensl 6onee 300 exuHUIIaMU. 9 NPEANPHUATHI PETHMOHA OKa3bIBAIOT
arpo’KOTYpPHCTHYECKHE yCIyrd. lIpennocelikamMu pa3BUTHSI 3KOTYPH3Ma B PETHOHE SBIISIOTCS OJIarONpHsIT-
Has 9KOJIOTHYecKasi cCUTyarus u 6oratoe OuopazHooOpasue. Odaramu pa3BUTHS MMO3HABATEIFHOTO TypHU3Ma B
nepcrnekTuBe MoryT craTth [lomoneuka, Kpomun u npyrue [4, c. 163]. Typuctudeckuil IOTOK B PETHOH yBe-
JMYUBACTCS, PaclIUpseTcsl reorpadusi HHOCTPAaHHBIX TypUCTOB. OCHOBHASA II€Jb MYTEIIECTBHUS B PETHOH —
03JI0pOBJICHUE, PeKpeanusl.

[Tpu 5TOM IyTh OYpHOTO Pa3BUTHS TypH3Ma MPETPakXIAIOT OTCYTCTBHE HHPPACTPYKTYPBI SKOJIOTHYECKO-
ro Typusma, nehpuuuT NpodeccHoHaIbHBIX KaApoB, B TOM YHCIIE THAOB INPOBOAHUKOB, WHTEPIPETATOPOB
IPUPOABI, HEAOCTATOYHOCTh PEKJIAMHBIX U 00pa30BaTEIbHBIX MAaTE€pUaloB, B TOM YHUCIE HA aHIJIMHCKOM
s3pIKke. 1103HaBaTeNbHBIN Typu3M pa3BUBAeTCs C HEJOCTATOYHOM CHJION M3-3a 3alyIIEHHOTO COCTOSIHHS yca-
ne0, UX PEIKOTo BKIIOYEHUE pacCMaTPUBAEMBIX OOBEKTOB B TYPHUCTUUECKUE MapIIPYThl U OKCKYPCHHU, OTCYT-
crBus BHUMaHug CMU k oObexTaM, OTCYTCTBUS TypHCTHUECKON MHpacTpyKTyphl. [Ipobiema ucmnons3osa-
HUS PECYPCOB 3aKIIIOYACTCS TAKKE B )KECTOKOW KOHKYPEHIIMU CO CTOPOHBI KYJIbTYPHBIX 0OBEKTOB COCEIHUX
TypucTuieckux nectuHauuii (Mup, HecBmxk u ap.). Ctpaterust npoaBrkeHnss bapaHOBUUCKOTO pernoHa Kak
TYPUCTUYECKOH ACCTHHALMK JOJDKHA CTPOMTCS HA OCHOBE MCIIOJIB30BaHMS TE€X CHIIBHBIX CTOPOH, KOTOPBIMU
obsiagaeT peruoH. IIpu 3TOM OTKpBIBarOIIMECs MEpe] PETHOHOM BO3MOXKHOCTH AKTUBU3AIIMM MHBECTHUIIMOH-
HOT'O Tporiecca, 000PYAOBaHHS YKOJOTHYECKUX MAapIIPyTOB T€OUH(POPMALUOHHBIMI TEXHOJOTHSIMH, pPa3BU-
THUSI HOBBIX BUAOB Typu3Ma (BOIHO-Pa3BIEKAaTEIbHOTO U T.A.) HEOOXOIMMO HCIIOIB30BATh, YUUTHIBAs LIEIECBOM
PBIHOK - ypOaHW3UPOBAHHEIC TYPHUCTHI BO3PACTHOM TPYIIIHI OT 25 10 45 5teT u ot 45 1o 65. YacTuaHOE HUBE-
JMPOBaHUE CITa0BIX CTOPOH U 3aIUTa OT YIPO3 MPHU3BAH BBIOJIHSITH TOJHONCHHBIN CAalT JeCTHHAIIUH.
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PA3PABOTKA METOAUKHU IOCTPOEHUSI PEUTUHI'A BAHKOB
B COEPE IIOTPEBUTEJIBCKOI'O KPEIUTOBAHUSA

C. I1. 3EJIEHHK, 1. B. COPOKYJIbCKAS
The methods of construction of a rating of commercial banks in sphere of consumer crediting have worked out. The
given methods have made for the purpose of credit recipient choice optimization of the bank which is laying down the
most attractive conditions of allocation of consumer credits of various kinds

KitrodeBble c10Ba: MOTpeOUTENECKOE KPEAUTOBAHUE, PEUTHHT OAHKOB

Heo0xoauMocTh MocTpoeHUsl peUTHHTa OaHKOB B chepe MOTPEOUTEILCKOTO KPEeAUTOBaHUS 00YCIIOBIIEHA
3HAYMMOCTBIO JTAaHHOTO BHIA KPEOUTOBAHMS KaK AJSl CAMHX KOMMEPYECKUX OAaHKOB, ITOCKOJIBKY SIBISICTCS
OJHMM U3 OCHOBHBIX BHJIOB aKTHUBHBIX OIepaluii, 00€CIeUNBAOIINX UM IOXOM, TaK M U1 HaceJeHus, T.K.
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