something when it is in shortage. Let's think about it now unless the mankind turns out
to be on the edge of extinction. Because then it may be too late.

H.H. Boipeuu, E.A. Ceepyk
BbBI2Y (Munck)

FOREIGN TRADE: THE MIDDLE EAST
AS A PERSPECTIVE MARKET
FOR BELARUSIAN EXPORTERS

BHEWWHAA TOPIOBJIA PECIIYBIUKU BEJIAPYChb:
BIUXHWM BOCTOK KAK MEPCITEKTHUBHBLI Y PEIHOK
CBbITA OJ14 BEJIOPYCCKHNX BKCITIOPTEPOB

B ycnoeAAx KpuaucANX Asnedui B GesopyccKoil 3ROHOMAKE, B KOTODHX 04
Hoit n3 HanGosiee cepheaHuIX npobreM ABNAETCA MOCTOARHO YBEJANUHBAIOLICECH
OTPHOATENBHOE CANLAC BHEMIHEH TOPTOBAH, AKTYANLHLIM CTAHROBNTCA IOMCK HO-
BEIX PHIHKOB COLITA GeMOPYCCKO IPONYRIMHY M hyTelt (I0BHIIEHUR addexTHs-
HOCTH dKCTOpTa. HMEHHO B CHUIY 3THX NPHYMH MEI, KAK OyAyIIie CremnanncTh
B cpepe BHEIIHEN TOProBIH, HAYIAIK ¥ OPeNIOMANE Hanboee IePCOHeK THRERIE
OYTH DElIeHyA 970l npolmemMir.

The Republic of Belarus has its own specific way of development — that is why it
is not always casy to find peints of contacts with completely democratic European
countries as well as with the USA. Therefore it is pivotal to find some alternatives while
talking about establishing foreign policy in trade, science, education and other spheres
of collaboration. Trying to solve the problems in consolidation of the international au-
thority of Belarus, the further development of the trade relations between Belarus and
the countries of the Middle East region should be expanded.

The similarity in some governing principles and in the priorities in foreign policy
gives strategic opportunities to evolve business relations, to set up joint ventures which
can become main exporters of Belarusian products to the Middle East market. Joint
ventures provide the best partmer-like manner of obtaining foreign trade income. The
firm then chooses to begin a business relationship with a firm in the host country. Inter-
national joint ventures are used in a wide varicty of manufacturing, mining and service
industries.

Inter alia Belarusian goods are much more competitive on the Middle East markets
than on the Western ones. According to the data published by National Statistic Com-
mittee of the Republic of Belarus the negative foreign trade balance formed at the rate
of 7282 min USD — the necessity to expand the level of export is obvious.

Sclecting and preparing a product for export requires not only product knowledge
but also a knowledge of the unique characteristics of each market being targeted — it is
especially crucial about the Middle East markets on account of dramatic cultural and re-
ligious differences between Slavonic and Middle East countries which every business-
man should keep in mind while doing business and collaborating with these countries.
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